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Global Non-Life & Life

The “Grey” Swans: A.M. Best’s Ratings 
Approach to the Top 10 Threats
The threats that face both non-life and life insurers are wide-ranging. Companies watch 
developments very closely with regard to rates, terms and conditions, and capacity to 
underwrite business. Although some risks do not surface in management teams’ day-to-day 
processes, they cannot be ignored, despite their remote probability.

A.M. Best identified the biggest risks to the credit quality and financial strength of insurers 
in its report “The ‘Grey’ Swans: Top 10 Threats to European Insurers’ Financial Strength,” 
published on June 24, 2014. Grey swans are known risks that are low-probability high-severity 
events with the potential to impair an insurer (see Exhibit 1). These threats are global in 
nature and, as such, are not confined to only European insurers. Almost every insurer, in any 
market, will be exposed to a combination of these risks.

This new report discusses 
how A.M. Best’s analysts assess 
insurers’ management of these 
complex challenges. A.M. Best 
expects highly rated insurance 
companies to consider the grey 
swan risks and take steps to 
guard their balance sheets against 
such tail events.

The 10 threats have been divided 
into two categories – those considered a knock-out punch that can impair a balance sheet 
in a relatively short time, and those that can inflict a slow, painful death. While each is very 
significant in its own right, some of these threats could also represent opportunities for 
the industry. For example, in the case of the mega-catastrophic event, insurers can provide 
governments, industry and individuals with options for risk transfer, thereby reducing the 
wide gap between economic and insured loss.

No. 1: Mega Catastrophic Event
A single extremely large loss – on the scale of USD 100 billion or larger – stemming from 
a terrorist event, pandemic or natural disaster such as a severe hurricane or earthquake  
could impair the balance sheets of a number of insurers. Coping with these extreme events 
would require the combined efforts of governments, insurers and citizens. A catastrophe 
loss at an extreme level of severity, for example, a USD 250 billion single-hurricane insured 
loss event hitting Southern Florida, could put even a well-capitalised company out of 
business.

A.M. Best Response: A single major catastrophic event delivering a massive loss to the 
insurance industry could be an earthquake in Los Angeles, Tokyo or  New York City, or a 
Category-5 hurricane in Miami or Long Island. Large losses could also arise from a pandemic or 
a terrorist event in a major metropolitan area. Alternatively, the mega catastrophe threat could 
be defined as frequent, very severe events in one calendar year, blowing through catastrophe 
reinsurance protection and exhausting reinsurance reinstatements.

The highest 
rated insurers 
are able to 
illustrate how 
their risk 
management 
practices guard 
against these 
tail events.
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Exhibit 1
A.M.Best Analysis – Top Ten Threats to the 
Financial Strength & Stability of Insurers
Knock-Out Punch Slow Painful Death

1. Mega Catastrophic Event 1. Regulation

2. Financial System Shock 2. Alternative Capital

3. Risk Management Shortfall 3. Emerging Underwriting Risk

4. Hyperinflation 4. Interest Rate Spike

5. Model Error 5. Loss of Talent/Loss of 
Entrepreneurial Spirit
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Catastrophes are the greatest threat to a non-life insurer’s solvency. Management can fall into 
pitfalls such as failing to validate catastrophe models or recognise the limitations of these 
models, which provide a range of loss estimates. There may be an inability to recognize perils 
that are not modelled, or to manage risk with an appropriate margin of error, for example 
through reinsurance protection.

A.M. Best captures the threat of mega-catastrophic events in its rating analysis through Best’s 
Capital Adequacy Ratio (BCAR). Stress tests have been created and calibrated considering 
actual events in 2004, 2005 and 2011, and the BCAR analysis stress tests two events. In 
addition, both zonal aggregates and probable maximum losses (PMLs) are monitored (see 
Catastrophe Exposure – BCAR Calculation Summary).

The two-event stress test does not mean A.M. Best requires companies to withstand two major 
catastrophic events. Rather, it is intended to be a reasonable reflection of the risk profile after 
a catastrophic event. It is worth noting that a secure rating does not imply a zero probability of 
insolvency.

Strong catastrophe risk management is not achieved solely through the use of an advanced 
model. It also encompasses: 

•	 Data quality; 
•	 Constant monitoring of aggregate and individual exposures; 
•	 Disciplined adherence to underwriting controls; and 
•	 Implementation of an integrated reinsurance programme.

No. 2: Financial System Shock
The 2008-2009 global financial crises represented severe, live investment stress tests. In fact, 
the evolution of the reverse stress tests was a result of the financial crisis. While no one can 
predict with certainty where and when the next financial crisis will occur, it is important 
that companies prepare for future shocks in the financial markets and maintain a strong 
capital buffer and access to liquidity. A protracted low interest rate environment can also 
pose a significant threat to life insurers’ business models, especially as tight spreads reduce 
investment income and crimp product margins.

Catastrophe Exposure – BCAR Calculation Summary
For companies with catastrophe exposure, 
A.M. Best performs a stress test to reflect 
the company’s ongoing exposure to 
additional events after one severe event. 
This is to gauge whether the capital 
maintained is sufficient to withstand the 
net after-tax impact to surplus from a 
severe event, recognising that after such an 
event, the insurer will remain exposed to 
yet another high-severity loss.

The baseline treatment in BCAR is to reduce 
surplus using the larger of a 1-in-100 year 
per occurrence hurricane/windstorm PML 
or a 1-in -250 year per occurrence random 
time earthquake PML. The cat-stressed BCAR 

calculations include:

•	 Subtracting from the surplus the after-tax 
net per-occurrence PML of the first event;

•	 Adding 40% of the pretax net PML to 
loss reserves;

•	 Increasing reinsurance recoverables by 
40% of the difference between the gross 
and net pretax loss and loss-adjustment 
expense of the first event; and

•	 Subtracting from surplus a second after-
tax net PML equal to a 1:100 windstorm 
or earthquake event.
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A.M. Best Response: Despite various macroeconomic efforts, many countries are still 
struggling with high unemployment and stagnant economic growth. Austerity measures alone 
cannot restore confidence, and therefore targeted stimulus activity is needed to breathe life 
into these economies. There is a sense that policymakers are failing to act quickly enough to 
promote business and insurer confidence, and growing frustration is compelling individual 
countries to challenge economic programmes.

A confidence crisis in interconnected global financial markets increases the risk premium 
across multiple asset classes. Stocks and real estate could suffer severe valuation losses, 
liquidity may dry up, and credit spreads could widen while asset impairments rise. As 
further economic shocks appear inevitable, companies need to sustain their focus on risk 
management, capital buffers and liquidity in preparation for future stress events.

Against this backdrop, A.M. Best continues to stress test the balance sheets of rated insurers 
against a renewed deterioration of the investment markets. A.M. Best expects companies’ risk 
management practices to reflect the potential for volatile markets.

Higher capital charges for risky or illiquid assets (such as low-rated bonds, private equity 
and real estate); asset concentration; and investments in more volatile markets are applied 
through A.M. Best’s proprietary Country Investment Classes (CICs). CICs reflect the inherent 
volatility and illiquidity of the financial market within a country. A tailored approach is used 
for assessing hedged investment strategies, and an insurer’s liquidity, financial flexibility and 
financial leverage are also analysed. Generally, rated insurers are prepared for turbulence 
created by a financial system shock. In Europe, for example, many A.M. Best rated-companies 
have de-risked their investment portfolios by diminishing exposure to peripheral sovereign 
debt and financial institutions. Upon liquidating these positions, they have realigned portfolios 
toward highly rated corporate bonds, cash and short-duration securities.

No. 3: Risk Management Shortfall
A mismatch between risk appetite and risk management capability represents another 
condition that can lead to threats against credit quality and financial strength, as new 
sources of business are sought and greater risk is assumed to preserve or grow top lines e.g., 
increasing activity in developing markets, extending cover for terrorism or cyber crime.

A.M. Best Response: Risk management shortfalls increase the potential for under-reserving 
and  inadequate pricing – conditions that can result from a failure to identify rising loss-
cost trends and technically adequate rates. Adverse reserve development can result in rating 
downgrades followed by activation of rating triggers, and ultimately the loss of credibility. The 
risk of material reserve deficiency can be reduced through improved risk management, data 
quality, policy wording and caps imposed on long-tail liability lines or emerging risks.

Poor risk management often leads to inadequate pricing of an insurer’s business. In the 
absence of solid underwriting parameters, very competitive markets can increase pressure on 
a company’s pricing and terms and conditions. This creates a vicious cycle in which inadequate 
pricing leads to inadequate loss reserves and a subsequent deterioration in profitability and 
capital. Ultimately, this cycle will exert pressure on a company’s rating, and in severe cases, it 
can lead a company down the path to financial impairment and insolvency.

A.M. Best seeks to identify deficient loss reserves through an analysis of loss reserve 
development patterns, which contemplates reserve trends and examines industry- and 
company-specific developments. Under the BCAR model, companies hold capital against the 
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risk of under–reserving, and capital factors are well developed, based on industry-wide loss 
development and the company’s own reserving patterns.

A.M. Best applies a conservative discount rate to reserve balances. The rating analysis also 
incorporates a rated entity’s third-party and in-house actuarial studies and requires an 
independent auditor to sign off on financial statements. Pricing models are also examined, 
although in general they are becoming increasingly sophisticated in their application of 
multivariate pricing tools, enhanced data mining and telematics for motor. Analysis is also 
carried out through the gathering of information on rate movements and changes to terms and 
conditions. A.M. Best will monitor accident-year performance, conduct peer analysis and apply 
a capital charge for excessive growth.

When done correctly, risk management fosters an operating environment that supports 
strong financial controls and risk mitigation, as well as prudent risk-taking to seize market 
opportunities. Developments such as the implementation of Enterprise Risk Management 
(ERM) programmes – including economic capital models, more sophisticated catastrophe 
management and dynamic hedging programmes – have headlined the insurance industry’s 
efforts to manage the growing exposure of its earnings and capital to potential volatility. These 
recent additions to the industry’s risk management arsenal are the latest evidence of ongoing 
efforts to respond to changing risk dynamics.

A.M. Best believes that ERM – establishing a risk-aware culture and using cutting-edge tools 
to consistently identify and manage, as well as measure, risk and risk correlations – is an 
increasingly important component of an insurer’s risk management framework. As such, if a 
company is practicing sound risk management and executing its strategy effectively, it will 
maintain a prudent level of risk-adjusted capital and reduce unwanted volatility over the long 
term.

A.M. Best considers a company’s ERM and capital modelling when determining capital 
requirements, as well as advances in the use of catastrophe modelling and dynamic hedging 
programmes. A.M. Best will consider allowing companies with a proven track record of strong 
risk management to maintain lower BCAR levels relative to the guidelines for their ratings (see 
Exhibit 2). This is based on a case-by-case evaluation of an insurer’s overall risk management 
and capital modelling capabilities relative to its risk profile.

As demonstrated in Exhibit 2, A.M. Best will increase the capital requirement at a given 
rating level to reflect volatility in earnings and capital that results from weak risk management. 
Conversely, where there is good risk management, there will be lower capital required at a given 
rating level because of less unexpected volatility in earnings.

No. 4: Hyperinflation
Hyperinflation is yet another grey swan that is of concern to insurers. A spike or a too-
rapid increase in interest rates would typically signal higher inflation and could leave 
insurers challenged to reflect rising loss costs in pricing and to keep pace in reserving. 
Though hyperinflation is difficult to predict, even a modest unanticipated rise in inflation 
can create a great deal of economic uncertainty; affect claim costs, loss reserves and asset 
portfolios; and pose a big risk to insurers. This is especially true for life insurers, which 
could find it difficult to sell life savings products in a high-inflation/high interest rate 
environment.

A.M. Best Response: Hyperinflation remains a global concern. The more volatile markets 
are, the more difficult the operating environment is for insurers and the more likely it is that 
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inflation could spike. A.M. Best’s country investment charges applied in its risk-based capital 
model capture increased investment risk in more volatile markets. The potential for such 
volatility to increase the risk within an insurance company’s invested assets, or to diminish 
financial flexibility, is reflected in A.M. Best’s BCAR through country-specific risk charges 
based on the origin of the asset.

Reserves are assessed through the stress testing of balance sheets for reserve deficiency 
resulting from rising loss costs. An insurer is required to maintain risk-adjusted capitalisation 
with a sufficient buffer to withstand various economic shocks, including rising inflation. A.M. 
Best also expects companies, as part of capital management, to run their own sensitivity 
analyses to identify the impact that rising inflation would have on their balance sheets and 
operating margins.

A.M. Best notes inflation is often coupled with some level of rising interest rates, and therefore 
asset-liability management (ALM) is considered. Hyperinflation can create unrealized losses in 
bond portfolios, but it can also lead to increased liability discount rates and investment income.

No. 5: Model Error
The insurance industry has developed complex modelling and analysis techniques, but 
over reliance on models and an unfailing belief in their accuracy could lead to a false 
sense of precision. Without the knowledge of model limitations and the causes of model 
failure, deficiencies in data quality and computing capability, among other factors, could 
play a role in insurers underestimating PMLs, thereby causing catastrophic events to blow 
through the top end of reinsurance protection. In addition, just because two events are not 
statistically “correlated” does not mean they cannot happen at the same time, such as both 
a catastrophe loss and a market crash or some other liquidity event.

A.M. Best Response: A.M. Best expects insurers to be wary of placing too much reliance on 
economic capital models and to be aware of unmodelled perils. They should also consider 
PMLs as a range and not an absolute number. Furthermore, basic metrics such as aggregate 
exposure management and underwriting leverage should not be disregarded.

Model error is captured in the rating analysis by evaluating how the insurer’s model has stood 
up to recent events. A.M. Best will also ask whether the model is validated by an independent 

Exhibit 2
A.M. Best Analysis  –  Exposure to Earnings and Capital Volatility

Low

BCAR

High

Minimum BCAR Guidelines

Weak Risk Management

Strong Risk Management

Exposure to Earnings and Capital Volatility

A.M. Best will consider allowing companies with 
strong risk management to maintain lower BCAR 
levels relative to the guideline for its rating.

Source: A.M. Best data & research
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third party and will hold discussions around the data quality and its granularity. As companies 
use capital models for different purposes, it is important to determine for what purpose 
the model is being applied. Furthermore, A.M. Best will examine the assumptions and key 
elements of the model and will only lower required capital for a given rating level after the 
model, and the organisation’s overall ERM capability, are proven.

No. 6: Regulation
More stringent regulatory oversight and governance requirements have taken hold 
since the financial crisis. Changes associated with insurance industry regulation, 
which are increasing worldwide, are viewed as challenges by many insurers in terms 
of capital adequacy, risk management and reporting requirements, which could affect 
insurers’ business models, capital levels, operating processes and product offerings. 

A.M. Best Response: Insurance company regulation has mushroomed since the global 
financial crisis. Today, it involves numerous regulatory bodies developing various guidelines 
and requirements. The Common Framework for the Supervision of Internationally Active 
Insurance Groups (ComFrame) is intended to strengthen the supervision of insurers operating 
in multiple countries. Initiated by the International Association of Insurance Supervisors 
(IAIS), ComFrame is significant as it incorporates qualitative and quantitative requirements for 
such entities, as well as processes for their supervision.

The IAIS also helped establish the guidelines identifying companies as global systemically 
important insurers (G-SIIs), meaning that the stability of the global financial system could be 
negatively affected should one of these insurers become insolvent.

A.M. Best constantly monitors the impact of regulation on insurers and maintains dialogue 
with global regulators and policymakers. To date, A.M. Best has taken no rating actions linked 
to the G-SIIs designation, but it is still too early to determine the full implications.

While hoping that the new regulations will promote better risk management, A.M. Best 
remains concerned as to how they may shape business decisions. For example, will the new 
regulations promote better governance and risk management, or distract business leaders 
from running their companies? One potential negative consequence is that certain insurance 
products, although profitable and beneficial to return on equity, are deemed high risk by the 
regulator and are assigned a high risk change. This could prompt insurers to drop profitable 
lines of business, which is detrimental to both the insurer and the policyholder.

No. 7: Alternative Capital
An influx of pension funds, hedge funds, private equity firms and endowment capital are 
now competing with traditional reinsurers for catastrophe risks, profoundly altering the 
landscape of the insurance and reinsurance markets. While the involvement of alternative 
capital creates some positive incentives for the industry, the overriding threat is that the 
capital markets’ hunger for insurance risk could create a permanent soft cycle in which 
traditional reinsurance players run the risk of becoming disintermediated. For catastrophe 
reinsurance, low barriers to entry and competition from alternative capital are putting 
pressure on profit margins and could have negative implications on ratings for the 
reinsurance sector as a whole.

A.M. Best Response: The influx of alternative capital is having a significant impact on 
reinsurance pricing, particularly on U.S. peak exposures for which catastrophe models are 
well developed. As traditional companies seek to deploy capital elsewhere, rates for other 
lines of reinsurance are under pressure. This flurry of convergence capital has also triggered 
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behavioural changes by the market’s traditional players. Some companies are seeking to 
protect market share by offering terms and conditions that are difficult for third-party capital 
to replicate – e.g., multiyear deals, free reinstatements, extension of hours clauses and wider 
coverage.

Alternative capital benefits primary companies by amplifying what is already a buyer’s market 
for reinsurance. However, primary companies need to recognise the risks associated with 
employing alternative capital, such as no reinstatement, basis risk, possible cash-flow issues 
and the risk of dispute.

A.M. Best sees company names appearing on reinsurance programmes for the first time in new 
geographies. While there will be segmentation or tiering of reinsurance players and ever more 
capital entering the (re)insurance market, the ultimate winner over the near term will be the 
reinsurance buyer. Through that lens, this is largely positive. But it is the long-term proposition 
that really matters for all the parties involved, and that outcome is still very unclear.

While third-party capital increasingly enters the reinsurance sector through collateralised 
reinsurers, catastrophe bonds, sidecars and hedge fund-backed reinsurance companies, the 
potential for a quick exit has always been a concern. For sidecars and catastrophe bonds 
focusing on property catastrophe business, the exit strategy is baked into the structure and the 
targeted lines of business. For hedge fund reinsurance companies, the exit strategy, more times 
than not, contains an initial public offering (IPO) component.

As of late, it appears that more hedge fund reinsurers that seek ratings are looking to partner with 
existing (re)insurance companies rather than build a reinsurance operation from the ground up. 
An obvious benefit to this approach is that it taps an existing underwriting team with an active 
book of business, a known track record and well-established relationships. This reduces some of the 
operational risks of assembling a team and developing a book of profitable business.

An important challenge with this model is that both entities create a business plan and 
appropriately structure the operating model to ensure that the business interests are mutually 
aligned. From A.M. Best’s perspective, alignment of interest means not only sharing in the 
upside performance, but all parties also sharing the pain if results disappoint. This is extremely 
important from a qualitative perspective when A.M. Best assigns a rating to such a hedge fund-
backed reinsurer (see Best’s Briefing “Focus Remains on Credit Fundamentals In Rating Hedge Fund (Re)
insurers,” Aug. 27, 2014).

No 8: Emerging Underwriting Risk
Emerging underwriting risks, for example, asbestosis and environmental claims in the 
U.S. that originated decades ago and are still being litigated, are difficult to anticipate 
but could have a major impact on insurer financial strength. They might include cyber 
risk, terrorism, food security or space weather, as well as risks associated with changing 
demographics. All involve a high degree of uncertainty. Developing risks by their nature 
are difficult to identify especially when the landscape is rapidly changing, and risks that 
are hard to identify can easily be underpriced. The common denominator among these 
risks is that if underestimated or not hedged via contract wording, exclusions or sub 
limits, they represent a high potential for losses, creating a challenge for underwriters.

A.M. Best Response: The insurance industry faces constantly escalating exposure from 
rapidly developing technologies with risks that are not well understood. In many situations, 
the science associated with understanding these new risks is in the early stages of 
development.
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Cyber crime has become one of the main emerging risks. The cyber insurance market is small 
but growing rapidly. Moreover, the legislative focus on cyber security in nations around the 
globe could stimulate demand over the next five years as greater clarity emerges. The rapid 
evolution in technology, criminal creativity, and the legal and regulatory landscape makes 
effective underwriting of cyber risk extremely difficult.

A.M. Best believes it is critical for insurers to maintain vigilant oversight of emerging risks as a 
critical component of their ERM systems. Effective ERM encompasses identifying, evaluating 
and addressing risks that could threaten the earnings or viability of an insurer. This includes 
a prospective look at emerging underwriting exposures so that changes to policy language or 
underwriting criteria can properly contain losses from these new risks.

A.M. Best will examine ERM practices to determine whether safeguards are in place to detect 
a new loss emergence. For example, A.M. Best will seek details as to how the early detection 
system works and whether a company has a forum for heads of business units to discuss 
emerging trends.

Insurers must take action to improve data quality; tighten policy wordings to reduce 
the potential for unintended coverage; and demonstrate better communication between 
underwriters and claims adjusters, as emerging claims trends are often the best early 
warning system. In a soft market, insurers should guard against loosening terms and 
conditions, which results in free coverage for the likes of cyber and terrorism risk, and 
should resist removing exclusions and sublimits unless they have modelled the full 
implications of extending greater coverage.

While losses from current emerging risks may not reach the level of asbestos-related claims, 
they still could be extremely significant to the industry. Insurers need to monitor the manner 
in which emerging risks are likely to affect underwriting performance, and take appropriate 
steps to hedge their downside risk.

No. 9: Interest Rate Spike
Insurers realise they must consider the continued low rate environment and make business 
decisions that reflect low fixed-income returns. Though gradually rising interest rates 
would benefit insurers over the medium and long term, a sudden spike in rates would be 
a serious concern, since fixed-income instruments make up the greater part of insurers’ 
investment portfolios. Since yield spreads and bond prices move in opposite directions, 
sharply rising rates would cause unrealised gains accumulated during years of a low rate 
environment to suddenly reverse and become unrealised losses. A rapid spike could give 
policyholders the incentive to cancel their life savings and annuity policies and jump ship 
to higher return savings products.

A.M. Best Response: Investment risk awareness has increased since the financial crisis, with 
revised investment guidelines aimed to protect against market shocks and periods of illiquidity. 
For life companies, there has been a degree of enhanced ALM as the present value of long-tail 
liabilities would reduce along with assets in a rising interest rate environment. However, A.M. 
Best notes some companies, especially life insurers, are searching farther afield on the yield 
curve for better returns and are investing in less liquid instruments such as private placement 
bonds and infrastructure projects.

A sudden rise in interest rates, between 200 and 300 or more basis points, would create a 
huge unrealized loss in insurers’ fixed-income portfolios. For some insurers, capital could 
be reduced to a level that impairs their ability to assume underwriting risk. Conversely, a 
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continued prolonged period of low interest rates will put further pressure on the profits 
and financial stability of insurers, particularly life insurers with large legacy books of profits 
savings products with generous guarantees.

A.M. Best’s BCAR model stresses an insurer’s balance sheet strength against a sudden rise in 
rates. A.M. Best’s analysts discuss hedging activities, asset-liability matching and sensitivity 
testing with rated companies. Highly rated companies are expected to manage their interest 
rate risk against a sudden spike in rates.

No. 10: Loss of Talent/Entrepreneurial Spirit
Among the greatest risks to the insurance industry is the loss of talent and entrepreneurial 
spirit. Attracting newly qualified, highly skilled talent is essential to the industry’s future. 
As a result, the industry must play a stronger role in attracting younger workers and 
highlighting interesting career options within the insurance sector. It is essential for 
insurance companies to be viewed as dynamic employers that attract and retain the best 
and brightest.

A.M. Best Response: Many highly rated insurers promote the innovation inherent in 
insurance, invest in new employee training programmes and embrace new technologies. 
They consider new products, distribution channels and buying habits, and engage the younger 
generation.

As part of its rating analysis, A.M. Best discusses with insurers how they manage their succession 
planning, including attracting and retaining top staff. The key to an insurer’s success is not its 
economic capital models or quantitative analysis techniques; it is effective leadership and best -
in-class underwriting talent. Insurers that attract the best and brightest will be rewarded through 
sustained competitive advantages that drive above-average performance.

A.M. Best believes with fresh perspectives from rising talent, insurers will be better equipped 
to evaluate whether their insurance solutions fit the market and are evolving with society’s 
changing needs. Innovators will be able to grow, even in competitive markets, as new products 
take them out of the zero-sum game of competing over a static pool of business. From a 
broader perspective, creating more dynamic and relevant insurance products will help to close 
the gap between economic losses and insured losses.

Conclusion
The 10 threats that A.M. Best has identified in this report, while admittedly low-probability 
events, need to be part of an insurer’s active risk management. The threats discussed in this 
report are potentially much more damaging to an insurance company than soft pricing or 
heightened competition. As such, management teams must handle the daily challenges that 
affect performance and balance sheet strength, while guarding against these game-changing 
scenarios.

A.M. Best’s financial strength ratings reflect an insurer’s performance and capital adequacy 
over the long term. The highest rated insurers are able to illustrate how their risk management 
practices guard against these tail events and enable the insurer to continue to meet its financial 
obligations – even under a severe stress scenario. 
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the full report and spreadsheet data. Special Reports are available through our Web site at 
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